Three decades of trust —

The risk in a UL-certiflied component isn't getting it certified. It's everything that comes after — the standard that

changes, the part that goes obsolete, the recertification you didn't see coming. For three decades, one distributor
has handed all of it to KELD.
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The relationship, in four moments.

It began with a strategic decision: KELD owns the design, holds the IP, and acts as the technical contact for UL.
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How the model works — risk does not sit with the client.

KELD acts as the technical contact with the certification lab for the electronics it designs. KELD owns the design, holds the IP, and is

the single technical contact for UL.
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What that model produces.
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from the design stage.

¥ ¥ What we value is that we have never had to worry about what comes next — the standard changes, the obsolescence, the
recertifications. KELD anticipates them and resolves them, often before we notice.
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